
 

 

 

 

 

 

 
 

 

Welcome 
to the Spring 2015 edition of Wealth News 

The newsletter exclusively for AGS Personal clients

WEALTH NEWS

Mortgage review
Now is a great time to review 
your mortgage requirements.

Tax time
Here are some tax tips to 
help you get the best outcome.

Placing ‘trust’ in your
estate plan
Ensuring loved ones are 
looked after.  



 

 

 

 

 

 

 
 

 

Mortgage review

Why l�alty can cost 
you mon�

 Chris and Michelle had been banking with their 
previous major bank for over 5 years. As a client 
of AGS Financial Group for their financial 
planning needs, an AGS mortgage consultant 
phoned to offer a complimentary banking health 
check on their home loan and to see if any 
savings or adjustments could be made. 
Chris loves saving money and agreed to meeting 
with the AGS consultant to discuss other options. 
By switching lenders AGS saved them 0.3% on 
their home loan and annual fees of $375 per year 
for the life of their loan. As their home loan was 
$950,000 that was a saving of over $2,850 per 
year in interest alone and $11,250 annual fees 
over the 30 year loan term. Sometimes loyalty 
really can cost you money.

Are you confident that your bank 
is giving you the b�t deal?
It’s ea� to �nd out – �y n� contact us 
today to see how your cu�ent loans compare.

With rates at historic lows, and many changes 
to lending policies between loan providers, now is 

a great time to review your mortgage requirements.
Have you had your current loans in place for a while? 

Chances are, with all the interest rate and policy changes 
over the last couple of years, you’re no longer getting 

the most competitive deal.
The mortgage broking team at AGS can help, and with a full time 

broking team of seven across Sydney and Melbourne, we are saving 
more clients more money than ever. Here are some recent success stories.

Broker versus customer 
in neg�iating power

 Pete and Angela, two very loyal long term 
customers of a major bank, recently sold their 
home to upgrade. When they spoke with their 
bank to request a better discounted interest rate 
for their newly purchased home, the bank offered 
0.7% off the standard variable rate, and their 
bank manager improved this to 1%. 
Thrilled with the outcome, Pete and Angela told 
Pete’s brother Tom at their recent family BBQ 
of how savvy they were in getting a better rate. 
Tom congratulated them on their discount 
however insisted they get a second opinion 
and referred them on to his consultant at 
AGS Financial Group. The AGS consultant 
managed to negotiate a 1.3% discount off the 
standard variable rate of their home loan with 
their existing bank. A difference of 0.3% from 
what the bank manager had offered them and 
a whopping 0.6% difference from the standard 
advertised discount. An experienced broker 
knows the ins and outs of lending and knows 
how to get the best deal; even with 
your existing bank.



 

 

 

 

 
 

 

Tax time, Individual Tax R�urn Tips

 

 

It’s Tax Time
Our team at AGS Accounting are in full swing for the 
individual tax return season. Here are some tax time tips 
to help you get the best outcome with your tax return.

Claim everything you are entitled to 
Make sure you know what you can claim – we are happy to assist 
clients with a checklist and advice.

Working �om home 
Make sure you keep a diary for four weeks to track your home internet usage 
and the hours you are working from home to maximise your deduction.

Logbooks 
Make sure your logbooks are up to date, and for motor vehicles your logbook 
needs to be less than five years old. If using an older logbook, consider whether 
your usage pattern has changed over the years.

Empl�ee Share Schem� 
Most schemes now provide an annual statement to participating employees, 
but if you have any questions relating to Employee Share Schemes, 
we are happy to provide the advice and guidance you need.

Planning ahead
It’s too late for last year, but consider whether any changes might help reduce tax 
in the future. For instance, moving investments into the name of the lower income earner, 
using smarter super or investment strategies, and improving your record keeping processes. 
Contact us if you’d like any assistance with tax planning for the new financial year.

L� AGS help you with your tax
If you’re not presently using AGS for your accounting services, we invite you to give 
us a try. Our proactive and integrated approach with planning and accounting can 
make a world of difference to your results and customer experience.



 

 

 

 

 

 

 

 

Most of us are keen to ensure that our loved ones are looked 
after or perhaps that we can help out our favourite charity after 

we leave this planet. Likewise, we want to ensure that none of our 
wealth is squandered or goes to those we deem unworthy. 

Placing ‘trust’ 
in your �tate plan

The solution may be a testamentary trust - a form of discretionary trust. 
The trust only becomes active when you die and you set out the terms and 

conditions of the trust in your will. You can create a trust for each beneficiary 
or have one combined trust.

Your assets are held in trust and administered by a trustee appointed in your 
will so you can describe how you want the capital and income to be used. 
The trustee may be a lawyer, a trustee company or other trusted person, 

such as your Executor.

T�tamentary trusts can be used in many ways.
• To prevent money being spent unwisely, for instance if the beneficiary 
 has a drug or gambling addiction or little sense of money management. 

• To allow income paid to children to be taxed at adult’s tax rates rather 
 than the penalty rates that apply to children’s unearned income. This can 
 offer an enormous tax saving, potentially over multiple generations.

• To ensure money goes to specific beneficiaries and not to their spouses 
 or the spouses’ family.

• To protect your money from a beneficiary’s creditors.

• To cater for the needs of beneficiaries with special needs 
 (such as disabled children).

How AGS Financial Group can help 
AGS Financial Group are ideally placed to help you implement an effective Estate Plan. 

Our experienced financial planners, accountants, and specialist legal partner 
can work with you to identify your wishes and any issues, and deliver the advice 

and documentation you need to ensure a tax-effective and coordinated estate plan

Contact us today, or visit our website to learn more.



 

 

 

 

 

 
 

 

 Inv�tment Update 
October 2015

2015 so far has been a rollercoaster ride, with initial strong returns to April now 
eroded and Australian and Global shares down for the year to date, although 
to some extent our falling dollar has cushioned the blow on Global shares.

(With thanks to AMP Capital Investors and MLC Investments Limited)

What were the key factors 
driving global markets?

Markets through 2015 have been uncertain about 
the outlook for global growth and perceptions 

have been changing almost on a daily basis. 
Slower growth from China’s economy was the 
dominant influence on markets in August and 

September. Recent data did little to alleviate those 
concerns. For example, a recent Chinese 

manufacturing activity survey fell to its lowest 
level since early 2009. The possibility of slower 

growth in China accentuated concerns about other 
emerging economies, particularly commodity 

dependent economies. 

Comments by the US Federal Reserve (Fed) 
following its decision to leave interest rates 

unchanged did little to ease concerns about the 
health of the global economy. In its statement, 

the Fed cited a more uncertain global outlook and 
“heightened concerns about growth in China” as 
reasons for a cautious approach to raising rates. 

Australia: Further Resources 
and Energy weakness

In Australia, resource and energy stocks were among the 
poorest performers, on the back of concerns that commodity 

prices have further to fall. In addition, some energy stocks 
such as Santos and Origin Energy have high debt levels, which 

become a significant burden when earnings are down.

Going forward, the Australian market may experience further 
volatility, being sensitive to Chinese economic data. On the 

positive side, growth in Europe and Japan appears to be stable 
or improving, and the Chinese authorities have a good track 

record in responding to difficult economic circumstances.

Expect a lower 
Australian dollar

The broad trend in the Australian dollar remains down 
as the US Federal Reserve is likely to raise rates eventually 
whereas there is a 50/50 chance that the RBA will cut again 
and the long term trend in commodity prices remains down. 

We expect a fall towards $US0.60 in the years ahead. 

Final thoughts 

October to December is typically a good season for 
sharemarkets, however the sensitivity in the market to any 

economic data is currently quite high. Notwithstanding near 
term risks, the conditions for an end to the cyclical bull 

market in shares are still not in place: valuations against 
bonds remain good; economic growth is continuing at 

a not too cold but not too hot pace; and monetary 
conditions are set to remain easy. 

As such, share markets are likely to see volatile 
but positive medium term returns.

Economic indicators – 2 October 2015

 1 Year %, excluding dividends

Australia: ASX 200 -4.6

Japan: TOPIX +12.9

China: CSI 300 +30.7

UK: FTSE 100 -4.9

US: S&P 500 +0.3

Australia:  Current @ 2 October 2015

AUD / USD  0.7045     

Official interest rates % 2.00 

Aus 10-year bond yield % 2.62



 

 

 

 

 

 

 
 

 

AGS Financial Group Pty Ltd is an Authorised Representative of AMP Financial Planning Pty Ltd ABN 89 051 208 327, AFS License 232706
Accounting, taxation, and business advisory services are provided by AGS Accounting and Business Services Pty Limited ABN 11 126 260 115.    

Disclaimer
AGS Financial Group Pty Ltd, ABN 70 093 990 946, trading as AGS Financial Group, are authorised representatives
of AMP Financial Planning Pty Limited ABN 89 051 208 327 (Australian Financial Services Licence No. 232706).
Any advice in this newsletter is general in nature and does not take into account your personal objectives,
financial situation or needs.
Accordingly, you should consider the product disclosure statement for any product and your own objectives,
financial situation and needs before acting on this information and before acquiring a financial product.
You can obtain a copy by contacting us on 02 9966 8188.

AGS Financial Group 

• Financial Planning
• Accounting Services
• Mortgage Advice
• Retirement Planning
• Wealth Management
• Self Managed Superannuation
• Wealth Protection
• Estate Planning
• Business Consulting
• Corporate Superannuation

Baulkham Hills
Level 1, 4 Columbia Court
Baulkham Hills NSW 2153
Tel: 02 9899 7566
Fax: 02 9899 7522

E: info@agsfinancialgroup.com.au
W: www.agsfinancialgroup.com.au

Crows Nest
12-14 Falcon Street
Crows Nest NSW 2065 
Tel: 02 9966 8188
Fax: 02 9966 8199
Outside Sydney: 1300 665 182 

Melbourne
Level 10, Tower 4,
World Trade Centre
611 Flinders Street
Melbourne VIC 3005
Tel: 1300 665 182

Caringbah
Level 1, 34 Banksia Road
Caringbah NSW 2229 
Tel: 02 9525 0766
Fax: 02 9525 9349

Brisbane
Milton Business Centre
Suite 4, 349 Coronation Drive
Milton QLD 4064  
Tel: 1300 665 182


